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Marketing an online startup business
Name
Institution


Part One: Marketing an Online Startup Business
Native American and African artifacts
Techniques to draw potential buyers to online storefront
Create an attractive website
Websites make it easy for the business to connect with customers despite their geographical differences.  Websites are the best way to give online customers options of what to purchase from the storefront. Websites must be made beautiful, navigable and attractive to encourage potential buyers to interact with it.
Heighten social media activity
Social media marketing has proved to be effective in the current digital age. Most buyers are acquainted with social media sites like Facebook, Twitter, Instagram, WhatsApp among others. Social media can be used to connect potential buyers to the main online storefront.
Customer care
Many customers are out there undecided where to purchase artifacts. They may have two options but have settled on none. Offering customer care services enable the business to answer customer questions thus drawing them to the online platform
Promos
Indicating promos can be easy online. Displaying artifacts with suggestions of price reductions can make customers encouraged to but goods and services
Email marketing
An email registration and interaction platform should be placed on the online platform to keep reminding customers of what they need and how they can get it.
How to target based on specific audience
Audiences can be targeted based on age because the ability to use online business formats differ for various stores and businesses. The young group of buyers are more tech savvy and can easily interact with online sites via social media sites. This group can be targeted by intentionally fluting social media adverts that connect to the parent online platform of the storefront. The older group of buyers can be targeted via more official platforms like emails and sms alerts. This can increase they knowledge of engagement thus making them more inclined to participating in purchases.
Considerations for online startup business and options currently available to support online startup business
Reasonable valuation of products
Valuation of products is important in creating a consistent business that would issue return for money invested. Undervaluing can lead to losses whereas overvaluing can reduce customers’ ability to buy.
Stepping up customer service
Online platforms must incorporate customer interaction services to instantly answer customer questions since they are not physically available to answer them.
Creating online payment and delivery methods
Payment and delivery are important in completing them process of online storefronts.
Discussions for creating own website against companies offering services for a fee. Pros and cons.
Creating a new website what works all time is the most important step in setting up an operation online storefront for Jeremy. Doing this on his own if he is able can make him save some money that can be used on other fronts. The disadvantage of setting up the site alone can be its lack of professional touch and ability to serve its purposes perfectly well.
[bookmark: _GoBack]Jeremy could hire a company to setup up the website at a fee. This in a option for him depending on his budget. The advantage of hiring an external expert is that there will be ability to create a perfect and professional website that can attract many customers. The disadvantage is that Jeremy will have to part with more money to support the professional world carried out by the hired company. Depending on the expert knowledge that Jeremy has on websites, he can decide which option top take. However, hired companies can offer more applicable sites that can generate more profits in the long-term.
